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Rao K. Garuda, CLU, ChFC
Engaging and Motivating High-Net-Worth
Clients

lﬁ Three Important Numbers

-
I 17 seconds is the average attention spam
' 3 minutes to impress prospect

30 minutes needed in first appointment

\

l'ﬁaegin with the end in mind...

-

® Significantly reduce taxes o
@ Create tax-free income for H A L F

y retirement
J @ Protect money from stock market TI M E

losses and lawsuits

\ @ Leaving your footprints on the
v society aka “Success to Significance”
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I f ﬁ’w you want to be world class...
.

» .

The Four Ps

\

PASSION is the
number one
driving force

behind any
success

What is yours?
Michelangelo

I ﬂf Persistence
1%

Malcolm Gladwell pointed
out, in his book Outliers, that
it takes the average expert 10

Outliers years or 10,000 hours to
L] achieve world-class status
MALCOLM What is your 1Q?
GLADWELL

1Q # Intelligence Quotient
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,I & Practice

Knowledge is of

- By no value unless
Y "&‘z you put it into
Y :* PERFECT PRACTICE
Y oy

“Control the controllable” - John Wooden

Patterns

What are they?

l'ﬂilstory of America's Spending Habits Plus
Debt Outstanding - 1944-2012
Jon

sisoo0om 00

Who will pay off the debt?

\
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BNThe Growth of a Dollar as it Doubles
Annually
“CASHECTOMY”

ed  NetValue pctusy
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20 $756688 $302675 $454013  S1513376  $1210701 $1048576.00

You should be having $1,048,576... instead
you only have $12,107 !!!!

E)

“® 2 most important days

* in your life !

’ Will your dreams die when you die?
How do you make sure your dreams are fulfilled?
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What is the difference?

Slide 14
High Net Worth Client Strategies
. New Insurance Products with Living benefits
(critical and chronic illness coverage)
. Create tax free income
. Power of zero estate tax
Slide 15

le DO YOU LOVE YOUR CHILDREN?

-

ol Can you show me a document to
prove it?
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’ Would you like to
ol see how to do
this???
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\. What do you do ...

« If you live too long?
. If you die too soon?

. If you get sick and need long term
care?

=
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Benefits of life insurance

@ Tax free growth

@ Upside potential

@ Asset protection

@ Tax-free death benefit
@ Tax-free withdrawals
(-]
-]
-]
]

W

No downside risk
Liquidity

Living benefits
Tax-free transfer
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Asset allocation and diversification

A
/A
/A

“How could |
h:

ave been so [ N
‘wrong?” T T

[Point of Maximum Financial Opportunity |
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i @ DALBAR Study for 2014

ﬁ« In 2014, for a 12 month period, the average equity mutual fund investor
underperformed the S&P 500 by a wide margin of 8.19%
(13.69% S&P vs. 5.50% average equity mutual fund investor)

(TR

PAILILESL PSSO N DO
FTEFFEEEL LTSS

! ﬁ@ DALBAR Study for 2014

-

b In 2014, the 20-year annualized S&P
& return was 9.85% while the 20-year
annualized return for the average equity
mutual fund investor was only 5.19%, a
gap of 4.66%

The “REAL BEMEFITS" 2lndesst fareit
samane
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: A@@'How fast can you drive if you don’t have
| any side rails?

8% What is the greatest gift that a parent
can give to a child?

/

s
SORBONNE

Would you like to ensure education for
them?

!&elieve in a CAUSE MAKE-@»Hgl-{_

) THEMIC OK FOUNDA
ALDENERS FOATON O MMERCA

p‘ < - e e e e e Pt

C ur'eKidsTCamcer

. L1 T
charity: water '_;3~:.'&.,
My personal favorite: EGMPASSIUN

Without Borders
= ———]
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’ Thank you
o for your attention!
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